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Belo Horizonte, August 07, 2025 - Patrimar S.A. ("Patrimar" or "Company"), one of the largest developers and construction companies 

in Brazil, operating in the three income brackets - economic, medium income and high income (luxury and high luxury products), 

announces its operating and financial results for the 2nd quarter of 2025 ("2Q25") and the first six months of 2025 ("6M25"). The 

information in this document is expressed in national currency (in Reais) and the General Sales Value ("PSV") shows the consolidated 

value (100%) and the values of the percentage of Patrimar's participation when the values of "Non-Controlled" projects are presented. 

 
 
 

        

Revenue Growth 

Net revenue of R$ 765 million in 6M25, 1% higher than in 6M24. 

 

Increased Margin 

Adjusted gross margin of 25.9% in 6M25, 7.4 p.p., up from 6M24. 

 

Profit Evolution 

Net income of R$ 40 million in 6M25, 72% higher than in 6M24. 

 

Return 

Annualized ROE of 27.1% in 2Q25, 24.3 p.p. higher than the ROE of 1Q25 and 2.7 p.p. 

higher than the ROE of 2Q24. 

 

 

Cover and Back Cover - Novolar | Reserva Laguna, Indaiatuba/SP 
Launched – 2Q25 
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The first half of 2025 was one of recovery in the profitability of the business, as we had already mentioned in previous 

disclosures. We continue to believe that there will be an increase in profitability in the coming years due to the 

operational improvements implemented by the Company, in all brands, in addition to a growth in Novolar's business, 

the MCMV program – including the new Track 4, as our operating figures already indicate. 

 

We are focused on increasing cash generation and reducing leverage, in addition to the improvement in profitability 

mentioned above. We have a plan designed to reduce corporate debt (total debt excluding project financing), even if 

it has a long repayment profile. Our focus is on cash generation, coming from the operation, considering that we have 

a volume of R$ 2.5 billion to receive by the end of 2027, especially a relevant volume – 87% of this volume, of 

receivables from projects that end their works by that date, disregarding existing inventory. We can, as a complement, 

make use of portfolio anticipation operations, pro-solute or not, aiming to allocate resources within the use and needs. 

Other "off-balance" operations may be used, depending on terms and conditions, to face this deleveraging plan. 

 

We will do this deleveraging, but still take advantage of market opportunities, considering our robust landbank, whose 

approval stage is quite advanced. We will grow at lower rates than in previous years, we will grow more in the 

economic segment, and we will focus on profitability. If market conditions are favorable, we are able to take advantage 

of this movement with agility. 

 

Business Growth 
 

 

We continue with a strong pace of revenue, as a result of sales and the evolution of work. With the stabilization of the 

pace of growth in launches, the trend is for a more gradual evolution of revenue and improvement in profitability. 

 

 

 

 

469 443

2Q24 2Q25

759 765

6M24 6M25

1,528 1,496

2Q24 LTM 2Q25 LTM

 

NET REVENUE 
(R$ MM | %) 

-6% 

+1% 

-4% 
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The net revenue of the brands in 2Q25 LTM showed slight growth compared to the same period of the previous year, 

maintaining a good pace of performance. The Novolar brand's share of revenue has also been increasing, reinforcing 

the Company's strategy to strengthen its presence in the Group's results. 

 

 

Profitability 
 

 

 

Gross margin adjusted for financial charges and margin to be appropriated remained stable, reflecting the operational 

improvements implemented in recent quarters. In addition, the proximity of the closure of projects in Rio de Janeiro 

– marked by high exchanges that put downward pressure on the result, contributes to this stability. These projects will 

be delivered in the second half of the year and are expected to be closed below their original corrected budgets. 

 

 

 

 

 

The prospect of continued improvement in project profitability can be seen in the quarter's sales margin. 

 

 

NET REVENUE BY BRAND 
(R$ MM | %) 

GROSS PROFIT AND OPERATING GROSS MARGIN 
(R$ MM | %) 

81 99

17.2%
22.4%

18.5%
26.4%

2Q24 2Q25

129 164

17.0%
21.4%

18.5% 25.9%

6M24 6M25

296 332

19.4%
22.6%

21.1%
26.6%

2T24 LTM 2T25 LTM

 +23% 

+27% 

+12% 

829 1,355 1,464 1,470

71% 76% 76% 72%

29% 24% 24% 28%

2022 2023 2024 2Q25 LTM

Patrimar Novolar

2Q24        2Q25           6M24            6M25           2Q24 LTM             2Q25 LTM 
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__________________________ 
 
¹ The Margin to be Appropriated considers only the revenue and the cost to be incurred, without taxes, SAT and other accounting effects. 

 

 

 

 

 

Considering that the Company is historically very controlled in terms of its operating expenses and, together with the 

investments that have been made in recent years in technology for better control and scalability of the business, gross 

margin improvements directly reflect improvements in profitability and return on capital. 

 
 
 

 

 

 

 

 

 

 

 
 

GROSS SALES MARGIN 
(%) 

MARGIN TO BE APPROPRIATED¹ 
(%) 

30
36

6.4% 8.2%

2T24 2T25

23
40

3.9% 5.3%

6M24 6M25

68
52

5.2% 3.5%

2T24 LTM 2T25 LTM

NET INCOME AND NET MARGIN 
(R$ MM |%) 

+20% 
 +72% 

 -23% 

28.7%
30.1%

31.8%
32.8%

27.6% 27.8%

31.5% 32.0%
33.3% 32.8% 32.3%

34.1%

2Q24 2Q25 2Q24 LTM 2Q25 LTM 2Q24 2Q25 2Q24 LTM 2Q25 LTM 2Q24 2Q25 2Q24 LTM 2Q25 LTM

Consolidated Patrimar Novolar

31.4% 30.8% 31.1% 31.3% 31.2%

2Q24 3Q24 4Q24 1Q25 2Q25

2Q24        2Q25          6M24         6M25      2Q24 LTM        2Q25 LTM 
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Annualized return on equity in 2Q25 was 27.1%, demonstrating a strong recovery compared to previous periods. 
 

 
 

Leverage, Liquidity and Financial Discipline 
 

 

As mentioned above, we are focused on deleveraging the business via operating cash generation. We have a very 

relevant volume of funds to be received by customers for sales already made, therefore excluding inventories, which 

meet our obligations. 

 

 

 

 

 

Retorn on Equity 

Business Leverage 

Financial 

= 

x x 

÷ ÷ ÷ 

                                        LIQUIDITY 
(R$ MM) 

14.3%
6.2%

14.4%
8.9%

2023 2024 6M25 a.a. 2Q25 LTM

ROE (%) 

5.9% 2.4% 5.3% 3.6%

2023 2024 6M25 a.a. 2Q25 LTM

Net Profit Margin (%)

0.71x 0.63x
0.29x

0.56x

2023 2024 6M25 a.a. 2Q25 LTM

Asset Turneover (x)

3.4x
4.1x 4.6x 4.4x

2023 2024 6M25 a.a. 2Q25 LTM

Financial Leverage (x)

80

35 40 53

2023 2024 6M25
a.a.

2Q25
LTM

Net Profit (R$ MM)

1,355 1,465

765

1,470

2023 2024 6M25
a.a.

2Q25
LTM

Net Operational Revenue 
(R$ MM)

1,899
2.340

2.670 2.611

2023 2024 6M25
a.a.

2Q25
LTM

Average Total Assets
(R$ MM)

555 569 577 592

2023 2024 6M25
a.a.

2Q25
LTM

Average Total Equity
(R$ MM)

p.y. 

p.y. p.y. p.y. 

p.y. p.y. p.y. p.y. 
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The chart above illustrates the positions of assets (receivables from sales already realized until June 30, 2025, cash and 

existing inventory as of June 30, 2025) and liabilities (construction financing debts, corporate debts and construction 

liabilities, all in values as of June 30, 2025), considering only the projects launched until the end of 2Q25. We have a 

maturity of corporate debt that occurs after the cycle of completion and receipts of the projects already launched. 

Additionally, for break-even purposes, we include the construction financing being paid in full in the year of completion 

of the projects, as well as the existing inventory at the end of 2Q25 being fully sold only in the year of completion of 

said project. The first premise is aligned with the business cycle, however the second is quite conservative considering 

recent launches and their construction cycle and completion. We believe in the financial balance of the business and 

in the capacity to generate cash from the operation in the coming years. 

 

The Company has on June 30, 2025, a total of R$ 920 million in financing contracts to be released, of which 

approximately R$ 319 million should be released in 2025 to be paid in later years. 

 

 Due to the fact that we presented a cash burn in the first half of 2025, we expect a large cash generation in the second 

half, when we will begin to receive the values of the projects being completed, especially the two large ones in Rio de 

Janeiro: Oceana Golf and Atlântico Golf.  

 

 
 

Only in July 2025 have we already verified a neutrality in cash burn, with the value close to zero. 

 

The corporate debt schedule remains very long, in line with the cycles of receipts from sales and the closure of projects. 

We are attentive to our contractual obligations and have no expectations that they will be reached at the end of the 

year. Our expectations and planning are that this indicator will decrease by the end of 2027. 

  

LIABILITY COVERAGE  
(R$ MM | x) 

CASH BURN 
(R$ MM | x) 

(108)
(129)

(106)

(193)

(149)

2Q24 3Q24 4Q24 1Q25 2Q25

2,891 3,000 3,027 2,948 3,122

1,580 1,728 1,978 1,788
2,068

1.8x 1.7x 1.5x 1.6x 1.5x

jun/24 sep/24 dec/24 mar/25 jun/25

Cost to be incurred on units (R$ MM)

Accounts Receivable + Cash and Securities (R$ MM)

Covarege Index (x)
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Launches 
 

 

The second quarter of 2025 showed robust growth in launches compared to the same period last year. Seven projects 

were launched, totaling 1,599 units. It was a diversified portfolio, with launches across all segments and in the 

Company’s three operating regions. 

 

In the first half of 2025 (6M25), launches remained at a high level, despite showing a 4% lower volume, due to 

inventory management and supply adjustment carried out by the Company in 1Q25, when no projects were launched. 

The Company's focus on expanding its regional presence compared to 6M24 stands out. 

 

 

 

 

935

1,099
1,149

1,099

50%

18%

59%

18%

50%

59%

41%

59%

23% 23%

2Q24 2Q25 6M24 6M25

Minas Gerais Rio de Janeiro São Paulo

935

1,099
1,149

1,099

77

446

77

446

597

653

811

653261

261

2Q24 2Q25 6M24 6M25

Novolar Patrimar Non-Controlled

 

+18% 

LAUNCHES 
(R$ MM | %) 

    -4% 

77
183

77
183

263 263

858

653

1,072

653

935

1,099
1,149

1,099

2Q24 2Q25 6M24 6M25

Low-Income Middle-Income High-Income

+18%     -4% 

LAUNCHES BY REGION 
(R$ MM | %) 
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Sales 
 

 
We recorded a lower sales level compared to the same period last year, despite an increased share of the Patrimar 

brand in sales, which accounted for 97% in 2Q25 and 96% in the accumulated 6M25. 

 

2Q24 is a strong basis for comparison due to the launch of a project in Rio de Janeiro that sold alone R$ 305 million 

entirely within the period. In 2Q25, the sales pace was more gradual, and the launches were concentrated toward the 

end of the quarter, impacting on the period's results. 

 

 

 

 

 

 

 

 
 
 

PATRIMAR’S SHARE IN SALES 
(%) 

ORIGIN OF SALES 
(%) 

32%

68%

2Q25

50%

50%

6M25

-51% 

-43% -43% 

-51% 

90%
96% 94% 94% 97%

2Q24 3Q24 4Q24 1Q25 2Q25

724

357

932

528

115
179 212 250

513

179

624

269

96

96

9

2Q24 2Q25 6M24 6M25

Novolar Patrimar Non-Controlled

724

357

932

528

86 69 149 125
69 118

133 156

569

170

649

247

2Q24 2Q25 6M24 6M25

Low-Income Middle-Income High-Income

NET SALES 
(R$ MM | %) 
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724

357

932

528

41%

26%

45%

35%

57%

48%

53%

43%

2%

26%

2%

22%

2Q24 2Q25 6M24 6M25

Minas Gerais Rio de Janeiro São Paulo

NET SALES, BY REGION 
(%) 

 

NET SALES 
(R$ mil | %) 

 

*Non-Controlled” ventures appear as Patrimar - High Income. 



Grupo Patrimar | 2Q25 and 6M25 Earnings Release 
 

                                                                                                                                                                                      Page 13 of 31 
 

 

 Sales over Supply - SOS 

 

 
The SOS for 2Q25 reflects the Company’s sales recovery, performing 108% and 54% higher than in the previous two 

quarters, 1Q25 and 4Q24, respectively. 

 

In the 2Q25 LTM accumulated, the SOS reached 32%. 

 

 

  

34%

17%
12%

10%

13%

36%

14%

14%

9% 10%

26%

23%

9%

13%
19%

2Q24 3Q24 4Q24 1Q25 2Q25

Group Patrimar Novolar

NET SOS 
(%) 
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Transfers 
 

 
We recorded an increase in the transfer flow compared to the previous quarter, although the volume was still lower 

than in 2Q24. Transfers related to projects launched this quarter will be reflected in the upcoming months.  

 

  

Novolar | Solare, Rio de Janeiro/ RJ  

Launched – 2Q25 

 

224

308
265 275

446

284

154
108

263

2Q23 3Q23 4Q23 1Q24 2Q24 3Q24 4Q24 1Q25 2Q25

TRANSFERS 
(Number) 
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Inventory 
 

 
With the high number of launches, inventory increased compared to previous months. However, our inventory 

continues to decrease on a month-to-month basis, demonstrating the strength of our sales performance. Noteworthy 

is the level of completed inventory, which was 1% this quarter.  

 

 

More than 69% of the inventory aging is concentrated in projects launched in the past 18 months, reflecting efficient 

sales management and portfolio renewal. Although there is some inventory older than 18 months, most of these units 

are expected to be delivered in the short term, increasing their cash conversion potential in the near future. 

 

 

  

BY PHASE BY REGION 

INVENTORY AGING 

97%

3%
Jun/24

99%

1%
Jun/25

62%

35%

3%
Jun/24

39%

47%

14%

Jun/25

31.1%
25.2%

12.9%

22.2%

8.6%

0-6 06-12 12-18 18-36 +36

Meses

69.2% 30.8% 

Months 

10.5 10.8

14.0
13.1

12.8

10.1

12.1

12.9

12.1 12.3
11.0 11.2

16.8
15.9

14.0

jun/24 sep/24 dec/24 mar/25 jun/25

Group Patrimar Novolar

1,365
1,485

1,704
1,553

2,123

67% 62% 61% 62%
60%

24% 30%

33%
32%

36%

9%
8%

6%
6%

4%

jun/24 sep/24 dec/24 mar/25 jun/25

Patrimar Novolar Non-Controlled

INVENTORY 
(R$ MM | %) 

 

 MONTHS OF INVENTORY 
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__________________________ 
 
¹ Launches 100% Patrimar. 

 

Landbank 
 

 

Despite the launches in 2Q25, the landbank remained at levels similar to March 31 of this year. In addition to acquiring 

a plot with an estimated PSV of R$ 92 million, we adjusted the pricing of some of our projects. 

 

The Patrimar Group's stake in the landbank stands at 75%. 
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Net Revenue 
 

 

Although net revenue in 2Q25 decreased compared to the same period in 2024, there was a slight growth in 6M25 

compared to 6M24. 2Q24 was a quarter of launches with very strong sales, affecting the comparison of the specific 

period. 

 

 

Of the cancellations carried out in 2Q25, approximately 29% of the PSV refers to upgrades/downgrades in the Group's 

own properties. Most of the Company's cancellations, in value, are concentrated in the Rio de Janeiro market and in 

the high-income segment, largely due to the unit value of the units, but also due to the local dynamics. Most of these 

units have already been resold in 2Q25 and have already been resold at 3Q25. 

 

 

NET REVENUE 
(R$ MM | %) 

469 443

759 765

71% 76%

76% 72%

29%
24%

24% 28%

2T24 2T25 6M24 6M25

Patrimar Novolar

2Q24                  2Q25                 6M24                6M25 
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Gross Profit and Gross Margin 
 

 

With improved cost management and lower representation of projects from the pandemic harvest (completed in early 

2025), gross margin and gross profit volume have increased, and the expectation is that they will continue to increase 

in the new harvest, with better sales margins.  

 

 

 

 

 

 

 

 

32
43

5.9% 8.7%

2T24 2T25

60
67

7.0% 7.9%

6M24 6M25

GROSS MARGIN BY BRAND 
(2Q25) 

 

GROSS PROFIT 
(R$ MM) 

__________________ 

³ The Revenue Cancellations consider: 'canceled sales (cancellations)' plus 'reversal of the (provision) of cancellations' over 'gross revenue'. 

REVENUE CANCELLATIONS LTM 
(%) 

5.0%

5.9%

6.8%
6.5%

7.3%

2T24 3T24 4T24 1T25 2T25

129
164

17.0%
21.4%

18.5%
25.9%

6M24 6M25

81
99

17.2%
22.4%

18.5%
26.4%

2T24 2T25

296

332

19.4% 22.6%

21.1%

26.6%

2T24 LTM 2T25 LTM

+27% 

 +23% 

 +12% 

REVENUE CANCELLATIONS³ 
(R$ MM | %) 

   2Q24                2Q25           6M24     6M25    2Q24           3Q24            4Q24   1Q25        2Q25 

2Q24        2Q25           6M24            6M25           2Q24 LTM              2Q25 LTM 
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(Revenues) and Operating Expenses 

 

          General and Administrative Expenses 
 

 

 

Continuous investments are being made to improve the management of the business and strengthen the Company's 

operational structure, which justifies, therefore, the increase in general and administrative expenses in the period. 

Commercial Expenses 

 

The increase in commercial expenses in the quarter was mainly due to the increase in advertising and advertising. 

Despite this growth within the quarter, the percentage of commercial expenses in relation to revenue remained stable 

in 6M25, in line with that observed in 6M24. 

41
47

5.4% 6.1%

6M24 6M25

21 24

4.5% 5.5%

2T24 2T25

+15% 

+14% 

GENERAL AND ADMINISTRATIVE EXPENSES 
(R$ MM | %) 

 2Q24     2Q25         6M24                      6M25  
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       Other (Revenue) and Operating Expenses 

 

 

In the quarterly comparison, the increase in other (revenues) and operating expenses was mainly due to the increase 

in amounts received with cancellation and the recognition of recoveries of tax credits. The reduction observed in the 

accumulated result of 6M25 compared to 6M24, is due to the increase in provisions for losses in lawsuits, offset with 

the aforementioned recoveries of tax credits. 
 

  
 

Financial Result 
 

 

The increase in net financial expenses is mainly due to a higher average corporate debt balance in the periods of 2025 

compared to the periods of 2024 (from R$ 566 million in 2024 to R$ 649 million in 2025), combined with a higher 

average CDI - from 11.6% in 2Q24 LTM to 12.1% in 2Q25LTM - and a lower average cash balance due to ongoing 

investments (from R$ 425 million in 2024 to R$ 330 million in 2025). 

 

COMMERCIAL EXPENSES 
(R$ MM | %) 

29 31

6.1% 7.0%

2T24 2T25

55 55

7.2% 7.1%

6M24 6M25

+8% 

0% 

   2Q24     2Q25         6M24                         6M25  
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Equity Result 
 

 

 

The result of Equity is related to the physical progress of the Aura project – a project not controlled by Patrimar – 

whose work began in March 2025 and has been showing a consistent volume of sales since its launch in June 2024. So 

far, 104 of the 161 units have already been sold, which represents 65% of the total. 
 

 

Net Income and Net Margin 
 

 

As mentioned in the Management Message, the Company is very disciplined from the point of view of expense 

management, with the evolution of gross profit being the main source of growth in results. The higher the Company's 

gross margin going forward, the greater the transfer to net income and increased profitability. 

  

NET INCOME AND NET MARGIN 
(R$ MM | %) 

30
36

6.4% 8.2%

2T24 2T25

23

40

3.9% 5.3%

6M24 6M25

+20% 
+72% 

   2Q24        2Q25        6M24                      6M25  



Grupo Patrimar | 2Q25 and 6M25 Earnings Release 
 

                                                                                                                                                                                      Page 22 of 31 
 

__________________ 

4 In Cash, Cash Equivalents and Securities does not consider the balance of restricted financial investments. 

 
 
 
 
 

Cash, Cash Equivalents and Securities 
 

 
The reduction in Cash, Cash Equivalents and Securities at the end of June, compared to the end of 2024, is due to the 

cash burn recorded due to investments in the operation and the timing of the operational cycle of the projects. The 

Company remains focused on cash generation and, with the completion of the projects in this cycle of the next 18 

months, we will see a recovery of the cash position as well as a reduction in leverage.  

Accounts Receivable 
 

 
The increase in the Accounts Receivable balance in the period mainly reflects the growth in sales, especially of the 

projects launched in 2Q25.  

 

It should be noted that the amount corresponding to the units sold and still under construction is not fully recorded 

on the Company's balance sheet, since the accounting recognition follows the criterion of physical evolution of the 

works, considering only the portion of the appropriate revenue, net of the receipts already made.  

 

Below are the Accounts Receivable of the Group's financial clients, which does not reflect the accounting balance of 

the projects: 

 

 

 

438

331

31/12/2024 30/06/2025

CASH, CASH EQUIVALENTS AND SECURITIES4 
(R$ MM) 

   12/31/2024                                                                 06/30/2025  
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Properties for Sales 
 

 

 

The increase in the balance of Properties for Sales is the result of the increase in the stock of properties under 

construction launched in recent quarters. 
 
 

Advances from Customers 
 

 

 

The variation in the balance of Customer Advances refers to the increase in exchanges in the period, due to the launch 

of new projects.  
 

Trade Playables 

 

 

The variation in the balance of Trade Playables is mainly due to the timing of completion of certain works during the 

first half of the year and, with the most recent launches, the works are still in the initial stages. 
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Real Estate Purchase Obligations 
 

 

Although the balance of Real Estate Purchase Obligations remained stable compared to December 31, 2024, the 

Company should reduce the volume of cash land purchases and migrate to physical and/or financial exchanges, 

especially at Novolar. 

 

Indebtedness 
 

 

 

The growth in debt reflects the evolution of operations and the current stage of the construction cycle which, as 

mentioned in the Management Message, is largely in the process of completion. The increase in corporate debt 

(debentures/CRI) was related to the funding held in May this year, in the amount of R$ 75 million, with a long maturity 

and which guarantees liquidity for the Company in the development of its business. 

 

The Company maintains its commitment to responsible financial management, with a focus on capital allocation 

discipline and the efficient execution of its business plan. In the horizon of the next 12 months, there is a significant 

volume of construction financing to be paid, especially for the delivery of the Oceana and Atlântico projects, both 

located in Rio de Janeiro. As a result of these venture conclusions, we should see an increase in operating cash 

generation, which should reduce corporate leverage in the coming years. 

 

The Company continues to continuously monitor market conditions and evaluate strategic alternatives to ensure the 

efficient execution of its launch pipeline. 
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The average cost of construction financing recently raised is higher than the previous harvest of funding. In other 

words, we expect an increase in the cost of financing over the next few periods. However, our average cost in relation 

to the CDI is at a lower level than that presented in 2024, considering that construction financing has fixed interest 

rates.  

 
 

  

DEBT BREAKDOWN BY TYPE 
(%) 

3%

97%

03/31/2025

5%

95%

12/31/2024

0%

100%

06/30/2025

AVERAGE COST OF TOTAL DEBT 
(% CDI) 

49%51%

12/31/2024

47%
53%

06/30/2025

48%52%

03/31/2025

CONSTRUCTION FINANCE DEBT INDEX 
(%) 
(%) 

106.4% 108.6% 106.3% 99.5%
92.5% 92.2% 96.7% 95.8%

mar/24 jun/24 sep/24 dec/24 mar/25 abr/25 mai/25 jun/25

% CDI
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Consolidated Statement of Income 
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Balance Sheet 
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Cash Flow 
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The Company is a real estate developer and construction company headquartered in Belo Horizonte, with 

a focus on the southeast region of Brazil, with more than 60 years of experience in civil construction and 

is positioned among the largest in the country. Its business model is vertical, operating in the 

development and construction of real estate projects, as well as the marketing and sale of autonomous 

real estate units. 

 
The Company operates in a diversified manner in the residential (main activity) and commercial 

segments, with a presence in high-income operations (luxury and high-end products) through the 

Patrimar brand and in economic and middle-income operations through the Novolar brand. 

 

 

 
 
 

 

Investor Relations 
 

 
Felipe Enck Gonçalves 
Chief Financial Officer and Relations 

Officer with Investor 

 

Caique Assed Braga 
Financial Planning, Partnerships and  

Investor Relations Manager 

 

Daniela Guerra Mattos 
Investor Relations Analyst 

 

 

Phone: +55 (31) 3254-0311 

www.patrimar.com.br/ri 

E-mail: ri@patrimar.com.br 
  

 

 

Patrimar | Epic Golf Residence – Rio de Janeiro, RJ 

Launched - 1Q25 

 

http://www.patrimar.com.br/ri
mailto:ri@patrimar.com.br
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Grupo Patrimar, Patrimar and Novolar: division of the values of 

the indicators by brand, with Patrimar grouping the projects that 

have estimated sales prices, as a rule, above R$ 10,000/m² and 

Novolar below, with exceptions. The Patrimar Group encompasses 

both brands, including investments in new businesses. 

Landbank 100%: total value of the potential PSV of all land owned 

by the Company or in which the Company has an interest. 

Landbank % Patrimar Group: total value of the potential PSV of the 

land held by the Company or in which the Company has an interest, 

excluding the exchanged units and partners' interest, i.e., the net 

value belonging to the Company of the potential PSV of the land. 

Launches 100%: total value of the PSV of the projects launched, by 

launch list prices, considering any units exchanged and 

participation of partners in the projects. 

Launches % Grupo Patrimar: refers to the total value of the PSV of 

the projects launched, by launch list prices, disregarding exchanged 

units and participation of partners, that is, only the percentage of 

the net PSV belonging to the Company. 

Gross Sales: value of contracts signed with customers, referring to 

the sale of Units ready or for future delivery. The value of 

contracted sales is disregarded for the units exchanged. Contracted 

sales 100% refer to all units sold in the period (except exchanged 

units) and contracted sales %Patrimar refers to the percentage of 

the Company's participation in these sales, disregarding the 

participation of partners. 

Net Sales: contracted sales minus the value of the contracts 

contracted in the period. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Months of Inventory: contracted Sales minus the value of the 

contracts contracted in the period. 

VSO: Sales over supply. 

Gross VSO: Gross Sales / (Beginning Inventory for the period + 

Postings for the period). 

Net VSO: Net Sales / (Beginning Inventory for the period + Period 

Releases). 

PSV: Overall Sales Value. 

Percentage of Completion ("PoC"): according to IFRS, revenues, costs 

and expenses related to real estate projects are appropriated based on 

the cost incurred ("PoC") accounting method, measuring the progress 

of the work by the actual costs incurred versus the total budgeted 

expenses for each phase of the project. 

ROE: Return On Equity (ROE) is defined by the ratio of consolidated net 

income to average consolidated shareholders' equity for annualized 

periods.  

Cash Burn: consumption or (generation) of cash measured by the 

change in net debt, excluding capital increases, repurchase of shares 

held in treasury and dividends paid, if any. 

Portfolio: represented by receivables from sales of residential real 

estate units completed or to be completed and receivables for services 

rendered. 

Construction Liabilities: cost of construction to be incurred. 

Gross Sales Margin: contract value minus taxes, deducted from the 

cost of the fraction sold. 

Non-Controlled: value of the %Patrimar Group in projects resulting 

from partnerships that are not controlled by the company, and 

therefore, not consolidated in our financial statements, remaining as 

equity. 
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ri.patrimar.com.br 
 
 
 
 
 
 

 

FOLLOW PATRIMAR ON SOCIAL MEDIA FOLLOW NOVOLAR ON SOCIA MEDIA 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

This presentation contains forward-looking statements and forward-looking statements that are subject to risks and uncertainties. Such information is based on the beliefs and assumptions 

of the management of Patrimar Engenharia S.A. ("Company") and information that the Company has access to at the moment. Forward-looking statements include information about 

our intentions, beliefs or management of the Company. Forward-looking statements and information are not guarantees of performance. They involve risks, uncertainties, and 

assumptions because they refer to future events, and therefore depend on circumstances that may or may not occur. Future results and shareholder value creation may differ materially 

from those expressed or suggested by forward-looking statements. Many of the factors that will determine these results and values are beyond our ability to control or predict. 

 


